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K-Mart to Double Stores 
With Commodore VIC-20s 

WAYNE, Pa. — The scramble for shelf space by home com¬ 
puter suppliers among mass merchandisers took another twist 
last week as K-Mart told Commodore it plans to double the 
number of K-Mart stores carrying the VIC-20. 


According to David Harris, national 
accounts manager for Commodore’s 
Consumer Products division, K-Mart 
notified Commodore that it is ex¬ 
panding the number of outlets carry¬ 
ing the unit from “from about 550 to 
1100.” A spokesman with K-Mart con¬ 
firmed “K-Mart is increasing its com¬ 
mitment to Commodore.” 

While neither party would quantify 
the dollar value of the expanded com¬ 
mitment, it is believed to represent 
between $5 million and $10 million 
worth of Commodore hardware and 
software. 

The expansion confirms earlier 
reports that Commodore had signed a 
supply contract with the Troy, Mich.- 
based mass merchandise chain 
around the same time that K-Mart 
committed to Texas Instrument to 
market the 99/4A home computer 
(EN, May 3). 

At the time of the initial agree¬ 
ments with Commodore and TI, 
sources say, K-Mart committed to an 
equal amount of product with both 
firms. Initial orders in both cases 


were said to be between $4 million 
and $10 million, with the over-all com¬ 
mitment made by K-Mart said to be 
for $20 million to both suppliers. 

Additionally, Mr. Harris noted, 
Woolworth’s Woolco division, which 
has been sampling Commodore, Atari 
and TI home computers in 12 stores, 
has “indicated that they’ll expand to 
all 300 stores” with Commodore 
products. 

According to one source last week, 
Woolworth will also expand to all 
Woolco locations with the Atari 400 
computer. Woolworth officials last 
week declined to detail their expan¬ 
sion plans in the home computer 
arena. 

Atari officials were not available 
for comment last week. A spokesman 
said that both Thomas McDonough, 
senior vice-president of marketing 
and acting president of the Home 
Computer division, Keith Schaeffer, 
vice-president of sales for the divi¬ 
sion, were “in 3-day meetings.” 




brought: to you by 

http://commodore, international/ 

commodore international historical society 

this document was generously donated by 
don greenbaum 



